
“Our team loved Lee’s keynote talk and the workshops! Most importantly, we quickly 
solved some current customer hurdles by applying the tools from the workshops.”

— Courtney Enser, Vice President of Sales, Millcraft

When salespeople aren’t winning deals at desired levels or price points, business owners and 
executives turn to Lee Salz. Lee literally wrote the book (actually, two international bestsellers) 
on Sales Differentiation™ strategy to differentiate what you sell and how you sell. He’s a widely- 
acclaimed sales management strategist inspiring audiences around the world with actionable 
strategies and tactics that they can immediately put into practice. A master storyteller, he has 
audiences on the edge of their seats as they learn how to outsell the competition.


